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R ifle Chamber Happy New Year!
2010 The Chamber Salutes Our 2009 Volunteers l

Cornerstone The Rifle Area Chamber of Commerce would like to salute our dedicated
Partners volunteers of 2009! Without you, the Chamber would not be able to meet the
various goals and objectives we set out to accomplish each year! Thanks to you,
% your families and your employers for allowing you to spend your time with us!
energy for people Aaron Fero Gina Reecdong  Kristen Hodgden Russell Disberger

Adam Beal Heidi Wright Larry McCown Sally Brands

KMTS Andi Johnson Helen Rogers Linda Hunter Scott Becker

3 Barb Suits Jace Braun Linda Morcom Shari Neuroth

=T Bill Desormeau  James Ingram Lisa Caskey Sharon Church

Q Alplne Bank Bill Eiland James Sharrar Lynn Churchill Sher Long
Bob Dils Jason Freharely Lynn Ensley Starla Haynes
Bob Rensberry  Jeanice Freeman Maddie Carter Susan Nichols
. Bruce Camiletti Jeff Seastone Mark Fergen Alvis

InS|de . Cami Taylor Jenn Diven Mark Hanson Tad Holloway
Changes to the Cheryl Minter Jim Stoneman  Mary Desormeau Tami Sours

Business4-Lunch Chris Pearson Jim Voorheis Mike Deter Taylor Churchill

Program! Cindi Fenney Joanne Nelson  Mike Neubauer  Theresa Hamilton
Page Connie Guerette John Scalzo  Monique Speakman  Tom Boas

CSI Security Jordon Churchill  Natalie Bowman Tom Rugaard

State of the Dale Wilson Joy Wentzel Nathan Lindquist Tom Slappey

Community Dan Alvis June Renfro Oliver Caldwell ~ Tom Whitmore
Lunch Tickets Dave Hall Justin Hale Pat Maliszewski Travis Bruch

Go On Sale

Page 3 David Saelens Karen Rhoades Ralph Koehler Vera Vasquez

Dee McCown Karrie Fletcher Randy Winkler
Business Gary Miller Kay Hopkins Renee Bruch
Intelligence Gil Frontella Keith Goddard Rich Carter

Report ' '

Page 46
Calendar of Take Advantage of All__Your Chamber

Events Benefits . . . And Her e
Page

The Rifle Chamber has partnered with our software provider ChamberMaster, and
throughout the month of January they will be helping us contact all our Chamber Members to update their
account information. Please take the time when they contact you to verify that your information is listed
correctly.

Also during that time you can also get information on the many FREE online benefits your chamber
includes with your membership. As a bonus, we will be offdiR&E online webinar training classedor

(Continued on pagg)



reilvertip Printing Co., LLC _
625 -2340%L B usiness After Hours

SCREEN PRINTING @ OFFSET PRINTING ® COPIES

Mention this ad and receive 10% off any new
order or re -order on copies & tee shirts

ON PARK &/ AVENUE
FINE DINING « COCKTAILS

Sommys

1930 Railroad Ave. #3 Rifle, Colorado :
Located North of the Fire Station, first turn-in on the right, behind building by the street hosts the 1st Rifle Chamber

BUSINESS AFTER HOURS
in 2010!
B usiness 904 dLunch Thursday, January 28from
5:00 p.m.- 7:00 p.m
R i f | e C h a 412 Park Averfue in Rifle r
Monthly Meeting See invitation enclosed for details!

ﬁ

W elcome New Members

CHANGES TO THE BUSINESS4-L UNCH PROGRAM Hogback Trucking, Inc.

In 2010 sigrup online for the Business Kaycee Manuppella
: 918 County Road 352
Lunch Meetings an8AVE $5 Cost for the Rifle. CO 81650
luncheons will be $10, if registered in advance e, o
online, and $15 at the door (970) 30963
New Ute Theater Society, Inc.

(@)}

Sponsored By: H&R BLOCK®

Join us at our next Chamber Networking Tom Stuver
Business 4 - Lunch Meeting on Thursday, January 120 West 3 Street
21 from Noon- 1:30 p.m. at the Garfield RE Rifle, CO 81650
School District Administrative BuildingLearning (970) 6251887
Opportunities Center. _ _ Construction Surveys, Inc.
Our guest speaker will be John Shepherd with Deanna Bauer
H & R Block discussinggver ybodyo6s flavor i t e 12synrise Blvd.
subject.. . . Silt, CO 81652
TAXES (970) 8765753
The Changes Every Business Should Know! The Pentecostals of Rifle
The Business4 - Lunch Meeting sponsor Pastor Randy Fries
will also be H & R Block and Rib City Grill will Inside the Bowling Alley
cater the lunch. 0023 Highway 325
And special treat just for us! Rifle, CO 81650
ChamberMaster representative Jeff Birks will be (970) 4042697

attending our Busines&Lunch Meeting on January - _
21. We encourage you to attend if you wish to spe@Rportunities to promote your business throughout the

with him personally about designing your own event. Sigrup early, as we have already started
internet marketing campaign or any questions that taking reservations for 2010 and there are only a few
you might have about using ChamberMaster. sponsorships left, contact Annick Pruett at (970)-625

Business4d-Lunch Meeting sponsorships are 2085, ext #3.

available on a first come, first serve basis. Fora $ Ha ppy New Year!
sponsorship fee your business will be given specia )



GEORGE PEARSON AGENCY

Networking, Networking, Networking.
Networking isone letter away from NOT "The Name You Can Trust In Insufance
working! The Ri fl e Chamber 6 Women | n Busli ness
group is an awesome opportunity to network with .
other women in business in the Rifle area and F?i?li Rgglrg;dd?\éi%g%
develop new relationshipsEach month is a 970.625.4742
completely different!, you c€canot Just come onc|e

New women join ever m (. ‘ . .
meet someone new! J Y 5th State of the Community

Januaryo6s meeting wi L.uncheon

Thursday - February 4, 2010

from Noon to 2:30 p.m.
at Columbine Restaurant

noon to 1:00 p.m. at the Garfield RESchool
District- LOC. This event is FREE, B.Y.O.lbiing
your own lunch Sponsored bWells Fargo Bank

TICKETS must be purchased in advance,
Y ONLINEONLY, and will go on sale
oung Professionals starting January 11 (9:00 a.m.)

Thank you for making this program so Presenting the Rifle Community
successful when we launched it in 200We are trends of 2009 and forecasting for 2010
looking forward to what 2010 will have in store! i

KICK OFFthe new year with the New Year'; Featuring:

resolution to meet new friends and expand your _ Rifle Mayor, KE."ith. Lambeft
business.This YP Group can help you do that! Garfield County Commissioner, Mike Samson
Meet with othetr39 lamc ANESICWRAINELE Colorado Mountain College

together, help each other address challenges and Martie Wisdom, Grand River Hospital District
provide solutions, advice and guidanc€his is an Jim Felton, Bill Barrett Corporation
awesome opportunity to network and develop new Cost for the event is:
relationships, as well as a chance work together $25.00 for Rifle Chamber Members

to create new programs and events that will

specifically be geared toward today business YP!
Januaryodos meeting wi

12 from 5:30 p.m: 6:30 p.m. at Fiesta Guadalajara

—

(Continued from pag# . . . ChamberMaster)

you to take that wil/ explain how easy it is to
(Hot Deals, Job Postings, Calendar of Events, Business Directory, NAVTEQ Mapping System, Google
Mapping, and much more)ign up early for these webinar classes are limited to the first 10 members who
signup, per class. Visit our website www.riflechamber.co@alendar of Event®or dates, and times of the
classes, and to register.

But most importantly ChamberMaster will be helping us sell website advertising on our Chamber
website: www.riflechamber. com. On average the C
our members donét even know that our we®pérmenthadyv
If you wish to be contadirst, please respond to the Chamber (970)-8@85, ext #2 or contact our
ChamberMaster representative Jeff Binkst.birks@chambermaster.com

And a special treat just for us'Our ChamberMaster representative Jeff Birks will be in Rifle to meet
and greet our local businesses. He will be attending our Buglrlassch Meeting on January 21 if you wish
to speak with him personally.

Limited seating, tickets must be purchased in adva

starting January 11 (9:00 a.monline at
www.rifiecnamber.com



mailto:Brenda.Lundeen@chambermaster.com

B usiness | ntelligence R eport

STRATGEIES AND TRENDS FOR THE SUCCESSFUL BUSINESS

Make 2010 a Breakthrough Year

WITH EACH NEW YEAR, | urge clientstodust a process | 6ve used with ¢
of f the past year 6s b u stosomedsraly inspiram@ ara prdfitaloled megudts: e i t
what is really going on. Many people, believe it or not,  Step 1. What do you want to accomplish?
forget what they committed to for the year. Oh, theyWhat do you, in your heart of hearts, want to
know their sales and profit projections, butmost accompl i sh this year? The
people dondt pay cl ose teon.oou gho ta tw heantt idoon ytoou tthhei nol
issues, such as, market development, new customéhe market let you do, but what do you want to do?

growth, distributor relationships, customer service When you answer this question, it does help to
improvements, even new produétsall the things  think about financial matters (revenue, profits, cash
that make it possible for a businesstogrowand flowd as i f anyone woul dndt)
prosper year after year. nonmonetary details as well.

| f you havendét done s o Thiekaloatvhaynew pnoduets dr serviees g r e
time to review the pastyoyuebadr 6lsi kree stuol tisn tarnodd upclea,n \

new year. Take a look at how you did comparedtobr anch i nto, how youdd | il
how you hoped you woul dwidtoh clufs tyoonuedrvse, ahl orwe andayn yb ur
this yearoés plan, you maadd, how you wilt ntakedhingsbetter éoryour t i n
light. employees, partners, even your community, and of

course, what lifestyle
THIS YEAR, SKIP THE UNINSPIRED BUSINESSPLAN AND TAKE ANEW |and  Aswtoyrike O

APPROACH TO CREATING AN ACTION PLAN FOR SUCCESS changes youodd
yourself.
The Typical Approach to Planning For each target or goal you are about to set,

Start by setting a gwhadoyollwanttotsétit?dVake suaeryduisreasoasl e s
growth. This figure is often arrived at by multiplyingstrongly support you.
| ast yearo6s results by s ontet eapc c2e:p tlLaebaren ffarcarhisrl.a sit
business school they t aiusg hsto nuest htion gu snea nly0 % fi fu swes i
have a better idea. This 10% shows up again and For example, make this year the year you act
again. Standards vary from industry to industry,  on the knowledge that it takes three months to train a
ranging from 5% to 25 %.nevwdistribuiornnotithe thar wekels yoa geaemablyrplan
many people will consider it a win if they justremaif or . Youd6d be surprised at
even with last year. repeat variations on the same mistakes over and over

Next, add solutions to a few key problems again.
youbve been meaning t o ad dDeldaraely captoring tfeevessonk of he pasg s
enhancements to your product line, and there you haa, and thinking about how to use that new
it, instant plan! knowledge, can provide major opportunities to boost

profits.

Breakthrough Planning Step 3: Set targetsSet targets that will inspire

I encour age peopl e tyouahdyountgam tbigdt dueof bedceavdryynornitje r e




